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13 Services you may need 
to consult with:

1. Real Estate Attorney 

2. Appraiser 

3. Home Inspector 

4. Loan Officer (to 

confirm buyer is 

qualified to purchase) 

5. Mold Tester 

6. Lead Paint Tester 

7. Radon Tester 

8. Well/Septic Specialist 

9. Termite/Pest Control 

10. Title Company 

11. Insurance Company 

12. Moving Company 

13. County/City Permit 

Department 
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11 Laws, Disclosures, & Regulations
You Should Be Aware Of  When Selling 

Your Home

1. Federal Fair Housing Laws 

2. Lead Based Paint Laws/Disclosures 

3. Seller Disclosure Laws 

4. State & Local Housing Laws 

5. Real Estate Contract Law (Realtors are licensed 

to perform contract law for retained clients only) 

6. Zoning & Local Ordinances 

7. Advertising Laws - which includes fair housing 

8. Building Codes 

9. Government Rights/Real Property Law 

10.  Environment Rules 

11. Stigmatized Property Laws (death, drugs etc) 
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10 Clauses a buyer may include 
in their offer to purchase 

your home
1. Loan Approval Contingency 

2. Home Inspection Contingency 

3. Lead Based Paint Contingency 

4. Appraisal Contingency 

5. HOA fee payment terms 

6. Appraisal Contingency 

7. Lien Contingency 

8. Home Repair Requests 

9. Insurability Contingency 

10. Clear Title Contingency
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Essentials That Real Estate 
Contracts Must Have To Be 

Valid & Enforceable
1. All terms of the sale must be in writing  

2. Competent Parties - must meet legal requirements 

to facilitate a real property transaction.  

3. Names, Signatures & date signed, of all parties 

must be on contract.  

4. Legal Consideration (Promise to pay, deposits etc) 

5. Address of the property & legal description 

Retaining real estate agent and/or attorney is advised 

if you don't understand contract terms. 

PhoenixMetroGroup.com  602.730.5068



PhoenixMetroGroup.com  602.730.5068

15 Considerations Apprasiers Use 
When Valuing Your Property

1. Market Conditions on the 

date of sale (buyers/sellers 

market, abundance of 

foreclosures etc) 

2. Location 

3. Views 

4. Design and appeal 

5. Quality of constructions 

6. Age of property 

6. Condition of home/yard 

7. Number of rooms

8. Square Footage 

9. Basement, is it finished?  

10. Functionality - is the 

floorplan still relevant to 

today's standards?  

11. Type & age of heating 

and cooling 

12. Storage 

13. Garage Spaces 

14. Special Features 

15. Closing Cost Incentives



      1.   It is an objective opinion of value.  It is not an exact 

science.  If three appraisers appraised the same property, 

they might assign three different estimates of value. 

     2. Most sellers, buyers and lenders want an appraisal that 

reflects the market value rather than the insured value, 

assessed value, sentimental value or other types of value. 

     3. An appraiser’s estimate of value typically reflects the 

current market conditions in the subject property’s 

marketplace.  This can change dramatically if market 

conditions shift. 

     4. The appraiser’s estimate of value reflects the most 

probable price the property will sell for without special 

considerations or circumstances. 

     5.   The best indicator of market value for residential 

property is found by applying the sales comparison approach. 

     6. Most lenders base a buyer’s loan amount on either the 

sales price or the appraised value of the property, whichever 

is less. 

     7. Many homebuyers today are writing their offers to 

purchase subject to the property appraising at or above the 

sale contract price.

More about Appraisals



  1.   The borrower’s assets 

Cash for closing and back-up funds, other assets,  

     2. The borrower’s liabilities 

Revolving and installment accounts, Child support and alimony 

payments, Pledged assets and unsecured loans 

     3.    The borrower’s ability to repay the loan – cash flow 

Income, Employment stability 

     4. History of repayment of debt 

Credit report, Mortgage history rating 

     5. Standard Qualifying Ratios… 

Normally, the total housing payment PITI (principle, interest, 

taxes, insurance) should not exceed a certain percentage of 

total gross monthly income. 

5 things lenders analyze 
qualify a  buyer



     1. Mortgage Payoff 

     2. Closing Fees – Lender 

     3. Closing Fees – Title Company 

     4. Interest Payment (through the day of closing) 

     5. Pro-rated Property Taxes 

     6. Survey Fee 

     7. Title Policy Fees 

     8. Attorney Fees 

     9. Buyer’s Agent Fees (if applicable) 

   10. Other Fees…(Hoa, home warranty,           

         requested repairs, etc)

10 Costs you need to 
consider when calculating 
your take home proceeds
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1. Keep your lawn cut and edged.  Trim trees and shrubs, 

removing all dead limbs and debris. 

2. Add color to your yard and front porch with flowers and/or 

hanging plants. 

3. Arrange outdoor furniture neatly.  Put away all lawn 

equipment, bikes and other toys. 

4. Repair any broken areas of your fence, deck, patio, etc.   

Make sure these areas are clean and in good shape. 

5. Check the exterior of items like siding, windows sashes, trim 

and shutters. Clean these areas and/or paint as needed.  Give 

special attention to the front door area. 

6. Check the roof for shingles or flashing that need replacing or 

repair. 

7. Replace broken windows, doors and screens.  Make sure 

each looks clean and in good condition. 

8. Wash driveways and sidewalks.  Patch holes and try to 

remove stains. 

9. Touch up the “little things”…house numbers, mail box, door 

bell, loose hinges, electrical outlets etc.

9 exterior things to prep before 
showing your home



1. Entry area should be spotless. Entry area closet should 

appear roomy.  Remove out-of- season items and add extra 

hangers. 

2. Eliminate cooking, smoking and pet odors. 

If there are smoking odors, have furniture, drapes and 

carpets cleaned. 

If there are pet stains, carpet and padding may need 

replacement. 

3. Stick to neutral colors if painting or replacing carpets. No 

reds, pinks or blues. Think beige or greige.  

4. Wash all window – take advantage of natural sunlight. 

Window screens should be in good condition and free from 

holes. 

5. Make sure all lighting fixtures have working light bulbs. 

6. Clean all carpets. 

7. Clean all wood and tile floors. 

8. Get rid of cluttered closets…leave very few items on the 

floor of closets. 

9. Consider moving large pieces of furniture into storage. 

10. Clean and polish woodwork. 

11. If the season is appropriate, open windows and let the 

fresh air into the house. 

12. Glade Hawaiian Breeze plugins are always a crowd 

pleaser at our open  houses. 

12 Tips to get the interior ready 
for buyers



 1.   Buyers take special notice of light and bright homes.  Buy 

high intensity light bulbs and be sure to clean all light shades,   

covers, and ceiling fan blades. 

 2. Buyers notice especially clean homes. Basically clean your 

home until it looks like it's never been lived in.  

3. Buyers notice clean windows, freshly laundered drapes & 

curtains. 

 4. Buyers notice freshly cleaned carpets and waxed floors.   

Replace or repair damaged area of the floor or floor covering. 

 5.   Buyers notice spacious rooms.  Arrange furniture and

decorations to improve each room.  Remove unnecessary 

items that don’t fit in. 

6. Buyers notice colors that will blend with their décor and 

furnishings.  Consider brightening things up with a fresh coat 

of paint.  Think white, off-white or beige.  Such colors make a 

room look bigger and brighter.  These colors also are most 

likely to go with the new buyer’s furnishings. 

7. Buyers notice closet & cabinet space.  Neatly arrange 

everything in your closets, cabinets and other storage area… 

like the basement and garage.  Get rid of all unnecessary 

items. 

8. Buyers pay attention to tiny details.  Fix all of the “little 

things”…loose door knobs, leaky faucet(s), towel racks, and 

clean and repair caulk areas

8 things buyers nit pick over



     1. What caused you to buy the house? 

     2. What are three major benefits of living in this area? 

     3. What is one feature of this property you would like 

to take with you to your next home?  Why? 

     4. What have friends and relatives liked about your 

home? 

     5. Is there anything special you and/or the kids will 

miss about the area when you move away? 

     6. What have you done to improve the property over 

the year? 

Create a "Features" Sheet
Include important facts and consider 

the following: 


